Real Estate Sales Summit 2010

Recession-Proof Your Business

New Ideas to Capture more Quality, Motivated Buyers
Revitalize Your Business with more Energy to Succeed
Have a Detailed Plan of Attack to Increase Market share
Managing Your Time and Schedule Efficiently
Qualifying Questions Designed for Top Producers

Setting Daily Appointments and Powerful Follow-Up

Strategies
Sharpen Your Relationship Building Skills
Power Gambits of the Master Closers
How to Shorten the Selling Cycle to Get Paid Faster

Gain More Clarity in Business and Life

Please Join us
Wednesday
May 12th, 2010
1:00 - 3:00
Tucson Association of
REALTORS®

2445 N. Tucson Blvd.

Reserve Your FREE
Seat Today!

Contact:
bmartinez@stewartaz.com
520.404.7772

Presented by America’s Peak Perfor-
mance Trainer, John “JB” Butigan.
John Butigan is the President and CEO
of Peak Performance Group and Peak
Seminars. As a member of the presti-
gious National Speakers Association,
“JB” has personally conducted over
8,500 meetings to over 3,000 different

companies, while training over

e How to Have an Unstoppable Mind set 400,000 sales professionals over the
last 18 years, spanning all areas of
personal and professional success.

Peak has inspired millions of people to
reach the pinnacle of success by at-
tending their high-impact seminars,
across North America. “JB” has also
been a three-time NAR Convention

speaker over the years.

We are going to give you Up Thoughts if you’re experiencing a
Down Time. Remember, Tough Times Don’t Last, But Tough
Agents with Skills Do! We are going to give you new strategies
and a fresh approach for reaching your Peak Performance.
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John “JB” Butigan
President-CEO
Peak Seminars

www.peakseminars.com
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